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As most of its competitors bet on tall towers and 
focus on urban living, a development in Miami's 
Brickell neighborhood is having a fair amount of 
success marketing itself as a more limited offering 
with open space.

Cassa Brickell at 201 SW 17th Road has sold 65 
percent of its 81 condominium units, according to the 
Solution Group, partly by marketing a lifestyle to 
future tenants more in line with what's touted by 
projects in Miami Beach. The project broke ground in 
December.

"The idea behind this building is to offer something 
that's not currently available in the greater downtown 
Miami area," said Camilo Lopez, president of the 
Solution Group. "There's more than 70 projects 
planned or underway nearby, but so much of it is 
massive and not boutique in the true sense."

Cassa Brickell recently sold a penthouse unit for $1.25 million to an undisclosed French buyer, 
which prices the 1,410-square-foot unit at $887 per foot. That's a record price for the Brickell 
neighborhood west of the Metrorail tracks where the 10-floor project is located, the developer 
noted. Part of the reason the unit achieved that price level is its 1,395-square-foot balcony that 
nearly doubles the living area.

"We've designed this new concept of 'air houses,' apartments that have nearly the same space 
in the terrace as they do inside," Lopez said.

That focus on open space is extended to other parts of the building, with the building's ameni-
ties centered around a top-floor open-air deck, the developer added. The rooftop garden will be 
open to residents and have a dedicated gardening instructor on site.

The focus away from the dense urban living other Brickell projects are pushing has resulted in 
attracting a somewhat different buyer than his neighbors, Lopez said.

While South American buyers have been the driving force in the Brickell area since the reces-
sion, Lopez said, "The principal market has been European buyers so far" at Cassa Brickell.

Lopez's company is active in other South Florida markets. A low-rise planned community with 
the Cassa name was developed in Lauderhill. He believes a concept similar to Cassa Brickell 
"could work in Coconut Grove."


